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--Bugs bunny analogy, easy way to look at difficulty that can happen when one 

person tries to persuade another to take action. 

--Pushes the offender into debate, making statements to counter your position. 

--As people talk, they become more committed to taking action based on what 

they hear themselves say.   

May make them less likely to take action.  

(How know?  Randomize people to give position statements on different sides 

of issue, and give posttest on attitude.  

People become more committed to what they heard themselves say.)
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--Bugs bunny analogy, easy way to look at difficulty that can happen when one 

person tries to persuade another to take action. 

--Pushes the offender into debate, making statements to counter your position. 

--As people talk, they become more committed to taking action based on what 

they hear themselves say.   

May make them less likely to take action.  

(How know?  Randomize people to give position statements on different sides 

of issue, and give posttest on attitude.  

People become more committed to what they heard themselves say.)
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--Bugs bunny analogy, easy way to look at difficulty that can happen when one 

person tries to persuade another to take action. 

--Pushes the offender into debate, making statements to counter your position. 

--As people talk, they become more committed to taking action based on what 

they hear themselves say.   

May make them less likely to take action.  

(How know?  Randomize people to give position statements on different sides 

of issue, and give posttest on attitude.  

People become more committed to what they heard themselves say.)
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--Bugs bunny analogy, easy way to look at difficulty that can happen when one 

person tries to persuade another to take action. 

--Pushes the offender into debate, making statements to counter your position. 

--As people talk, they become more committed to taking action based on what 

they hear themselves say.   

May make them less likely to take action.  

(How know?  Randomize people to give position statements on different sides 

of issue, and give posttest on attitude.  

People become more committed to what they heard themselves say.)
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